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Global market intelligence for 
institutional real estate investment

IPE Real Estate is the leading information resource for the institutional real 
estate investment industry. Through print publications, online media and events 
it delivers critical intelligence, data and analysis of global property markets and 
institutional investors. 

In contrast to traditional real estate publications, IPE Real Estate is plugged into 
the wider world of pensions and investments, drawing on the knowledge and 
connections of the IPE group. At the heart of IPE Real Estate’s coverage are the 
challenges facing pension funds, insurance companies, sovereign wealth funds 
and other institutional capital owners. 

The magazine has widened its remit in recent years to cover the burgeoning 
real assets markets, reflecting a similar shift among institutional investors. We 
apply the same approach to these markets, whether infrastructure, agriculture, 
forestry or alternative property types like healthcare and social housing.

IPE Real Estate magazine is delivered to the top decision-makers and asset 
allocators at pension funds and other institutional investors, including heads  
of real estate, chief investment officers and consultants. 

realestate.ipe.com provides cutting edge daily news on a global basis to a 
global audience and  is published every two months.

IPE Real Estate holds a number of events, including its annual  
Global Conference & Awards, bringing together pension  
funds and other capital owners active in the asset class.
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19,249 
recipients

8,536  
readers 
globally
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Magazine Circulation

GEoGRaPhIc dIstRIbutIon

IPE Real Estate’s current audited Audit Bureau of Circulations (ABC) average net circulation is 
8,486 (July 2015 to June 2016). The ABC was launched in 1931 in response to a demand from 
advertisers for independent verification of the claims made by advertising sales teams and so 
provides further transparency for readers and advertisers. IPE Real Estate is published bi-monthly 
and is additionally distributed extensively at leading real estate conferences and exhibitions 
internationally, providing advertisers with additional key readers throughout the year.

dEmoGRaPhIc  
dIstRIbutIon

IPE Real Estate has created  
a unique circulation targeted  
at Global pension funds  
and other capital owners, 
including insurance companies,  
as well as investment  
managers, consultants and 
other service providers. A full 
breakdown is shown on the left*

COMPANY TYPES

BUY SIDE

Capital Owners  62%
Pension funds, endowments, sovereign funds, foundations, charities 3,041
Financial institutions, insurance companies 472
Investment managers, asset managers (including fund-of-funds) 1,756

Key Influencers  6%
Pension fund consultants 383
Academics, real estate associations, government, regulators 166

Total buy side  5,818  68%

SUPPLY SIDE

Real estate investment managers (marketing) 1,327
Banks & investment banks 253
Property companies & developers 540

Professional Services
Property agents/consultants 411
Legal, accountancy, management consultancy 75
Data and information providers, index providers, exchanges 52
Financial communications 46
Other 14

Total supply side  2,718  32%

TOTAL CIRCULATION  8,536  100%

* all figures based on the audited may/June 2016 issue of IPE Real Estate

8,536 
total  

circUlation

1,479
17% 
nortH  

aMerica

600 
7% 
otHer

6,457 
76% 
eUrope

Europe  Copies 
Austria  121
Belgium  190
Denmark  151
Finland  166
France  495
Germany  1,003
Greece  20
Iceland  16
Italy  301
Luxembourg  69
Netherlands  704
Norway  71
Portugal  141
Republic of Ireland  129
Spain  158
Sweden  210
Switzerland  431
United Kingdom  1,859
Other European 
countries 238

realestate.ipe.com 
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 Month Investor Universe 
 

JAN | FEB  Taiwanese investors  
Real assets  Italian investors  
special issue  French investors 

MARCh | APRIL  UK investors  
the mIPIm issue  US investors  
  MIPIM RE-Invest  
     preview 

MAY | JUNE  Canadian investors  
top 100 Global  German investors  
Investor issue   South Korean investors 

JUNE  Swiss investors  
Real assets  Chinese investors  
special issue 

SEPT | OCT  Dutch pension funds  
the Expo   Australian  
Real issue    superannuation funds 

NOv | DEC  Nordic investors  
top 100  Malaysian investors  
Investment  Japanese investors
manager issue

Investment Regions & Sectors Infrastructure 
  & Real Assets

 Infrastructure fund CITY FOCUS: Rotterdam,   Hospitals 
   management  Charlotte, Kuala Lumpur   Schools 
 Debt investments  SECTOR FOCUS: Office 
   (real estate & infrastructure) ALTERNATIvES:  
 Secondaries (RE & I)  Healthcare, car parks  

 Performance measurement CITY FOCUS: Stockholm   Rail 
 Valuations Nashville, Delhi   Toll roads 
 SECTOR FOCUS: Logistics 
 ALTERNATIvES:  
 Leisure, self-storage

Top 100 Global Investors: CITY FOCUS: Budapest,   Airports 
ranking & survey analysis Miami, Beijing   Ports 
 Asset allocation trends SECTOR FOCUS: Retail 
 Emerging markets ALTERNATIvES:  
 Technology Student housing 

Top 100 Infrastructure CITY FOCUS: London,   Telecoms 
Investors: ranking and  New York, Tokyo  Water/waste 
survey analysis  SECTOR FOCUS: Residential 
 Asset allocation trends  ALTERNATIvES: Hotels 
 Real assets fund  
   management 
 Listed markets

Investment themes:  SECTOR FOCUS: Office   Forestry 
 Urbanisation  ALTERNATIvES: Serviced   Agriculture 
 Debt funds  apartments, data centres 
 Sustainability

Investment manager  SECTOR FOCUS: Logistics   Energy 
survey: Top 100 ranking  ALTERNATIvES:       infrastructure 
and AUM breakdown  Healthcare, car parks 
 Analysis of industry trends 
 Value-add/core/ 
   opportunistic 
 Multi-managers

realestate.ipe.com 



2017 Print advertising & specifications

Print Advertising Rates
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Investment Regions & Sectors Infrastructure 
  & Real Assets

 Infrastructure fund CITY FOCUS: Rotterdam,   Hospitals 
   management  Charlotte, Kuala Lumpur   Schools 
 Debt investments  SECTOR FOCUS: Office 
   (real estate & infrastructure) ALTERNATIvES:  
 Secondaries (RE & I)  Healthcare, car parks  

 Performance measurement CITY FOCUS: Stockholm   Rail 
 Valuations Nashville, Delhi   Toll roads 
 SECTOR FOCUS: Logistics 
 ALTERNATIvES:  
 Leisure, self-storage

Top 100 Global Investors: CITY FOCUS: Budapest,   Airports 
ranking & survey analysis Miami, Beijing   Ports 
 Asset allocation trends SECTOR FOCUS: Retail 
 Emerging markets ALTERNATIvES:  
 Technology Student housing 

Top 100 Infrastructure CITY FOCUS: London,   Telecoms 
Investors: ranking and  New York, Tokyo  Water/waste 
survey analysis  SECTOR FOCUS: Residential 
 Asset allocation trends  ALTERNATIvES: Hotels 
 Real assets fund  
   management 
 Listed markets

Investment themes:  SECTOR FOCUS: Office   Forestry 
 Urbanisation  ALTERNATIvES: Serviced   Agriculture 
 Debt funds  apartments, data centres 
 Sustainability

Investment manager  SECTOR FOCUS: Logistics   Energy 
survey: Top 100 ranking  ALTERNATIvES:       infrastructure 
and AUM breakdown  Healthcare, car parks 
 Analysis of industry trends 
 Value-add/core/ 
   opportunistic 
 Multi-managers

Rate 1x£ 1x€

Full page corporate/thought leader 8,500 12,450
Double page corporate/thought leader 10,000 14,650
Junior page 5,500 8,050
Half page 5,100 7,500
Quarter page 3,250 4,800
Half page spread 10,200 15,050
Outside back cover 10,400 15,200
Inside front cover 9,750 14,400
Inside back cover 9,200 12,950

multiple insertion discounts 3+ 6+
Per page booked 5% 10%

Mechanical Data

dimensions (mm) height width

Double page spread - trim  335  490
Double page spread - bleed  345  500
Full page - trim  335  245
Full page - bleed  345  255
Junior page  212  148
Half page - horizontal  140  210
Half page - vertical  290  100
Quarter page - strip  65  210
Quarter page - box  140  100

Publishing Schedule

Issue 2017 sponsored article deadline  display advert deadline

Feb Real Assets Issue  January 13  January 20
March | April- MIPIM  February 10  February 17
May | June - Investor Survey  April 18  April 21
June Real Assets Issue  June 9  June 16
Sep | Oct - EXPO  September 8  September 15
Nov | Dec - Top 100  November 10  November 17
Investment Manager Survey

thought leader (Sponsored Articles)

Sponsored articles are an ideal opportunity for companies to provide the  
readership of IPE Real Estate with promotional, educational or other editorial,  
research or corporate profiles.

Text should be sent as a Word file. Approximately 1,100 words per page (inclusive of 
title and compliance.) Images/logos etc. should be sent as high resolution (300 dpi) 
images. These can be sent as: TIF, JPEG or EPS files. Charts to be sent in Excel.

+VAT where applicable

Advertisement material to be provided as a press optimised PDF file. 
Please add crop marks indicating trim and bleed and make sure all  
files are CYMK and pictures are 300 dpi.

Thought Leadership contributed by Patrizia Immobilien

opment can be found. An increase in the office stock 
(i.e., new developments) is principally the result of 
positive expectations by developers and other market 
players with regard to future demand. As this new 
stock is generally delivered to the market with a time 
lag, vacancy rates play an important role in the es-
tablishment of the new supply-demand equilibrium 
with a changed rental level, since they serve as a sig-
nal for market players to enter or leave the current 

market. Thus, a look at the current deviation of both 
office stock growth and vacancy rates from their long-
term mean provides valuable insight into the cyclical 
movements in the different office markets.

Across the core office markets in Germany, the UK, 
the Nordics, and the CEE, the relationship between 
office stock growth and deviation of the vacancy rate 
from its long-term average shows the expected anti-
cyclical movements. Cycles of strong stock expansion 
– that is above the long-term average growth rate – 
have been complemented by increasing vacancy rates 
since 1992, but this development is not uniform across 
the different markets. 

OFFICE SPACE TRENDS IN EUROPE 
THE DISAPPEARANCE OF THE ADJUSTMENT CYCLE

You can download this article at: www.ipe.com/patrizia-immobilien-ipre-May-June2015

Cyclical movements in office space in Europe 
Deviation of stock growth and vacancy rate from long-term average in % pp.
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United Kingdom 

Vacancy rate stock growth 
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Nordics 

Vacancy rate stock growth 
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CEE 

Vacancy rate stock growth 

Source: PATRIZIA, PMA

The cyclical growth pattern of office stock 
across European markets in the last decades 
has been subject to several structural breaks 
and changes. European office markets expe-

rienced marked changes in the cyclical development 
of demand and supply; economic activity has been 
volatile, the working population is increasingly con-
centrated in the major conurbations, and the financ-
ing environment has drastically changed, all of which 
has resulted in a less flexible supply side. 

In this context, vacant space in an office property 
market plays an important role as an indicator for the 
matching of the tenant demand side with the supply 
side, represented by the existing stock and the devel-
opments under way. But the changed environment 
also results in a different meaning of vacancy in of-
fice markets as the flexibility and mobility of firms 
has increased, resulting often in higher vacancies 
as historically seen and at the same time in greater 
competition especially for “major blue chip” tenants 
between urban centres. As property markets can only 
adjust slowly to an imbalance between supply and 

demand, there will always be a certain level of vacant 
space to facilitate the necessary adjustment processes 
of firms, generally referred to as the “natural vacancy 
rate”. But given the above described developments 
this “natural rate” is by no means constant over time 
and the (long-term) adjustment process in the office 
market will be cyclical around the natural rate, as va-
cant space adapts to both the demand for and supply 
of new space.

When looking at the office stock and its develop-
ment over time across European cities, strong cyclical 
movements as a consequence of extended construc-
tion periods mostly not matching the demand devel-

In Germany, for example, vacancy rates are quite 
volatile and show a strong deviation from their long-
term average, whereas new space supply follows a less 
volatile path since 2004, which surprisingly points to 
a slow down of construction in regard to its long-term 
trend. In comparison, the relationship in the UK has 
been more stable over the last two decades as there 
was only one period with excessive supply, just prior 
to the global financial crisis. A closer look  at the last 
five years reveals the effects of the difficult economic 
development, but at the same time demonstrates 
that with the brightening of the economic outlook 
construction activity is slowly returning to the 
long-term average, anticipating a strong increase in 
demand for space. 

In the Nordics the growth of office stock shows 
a comparatively stable growth pattern, reflecting on 
one hand the economic stability of the main cities, 
but on the other hand, implicating that market fric-
tions are captured mainly through volatile vacancy 
rates rather than distinct development cycles. In case 
of the main CEE office markets, there exists a signifi-
cant oversupply of space due to the strong construc-
tion activities in the mid and late 1990s. Looking at 
the development during the last six years, the rela-
tively low (in comparison to the 1990s) but continuous 
expansion of the office stock has resulted in a steady 
increase in vacancies, as demand did not increase in 
parallel. 

Comparing these four regions, one sees that va-
cancy rates show a structural break, especially in 
Germany and the Nordics, most likely indicating 
that the natural vacancy rate of these markets has 
not been stable since the early 1990s. However, the 
development activity clearly mirrors the economic 
and institutional changes since the global financial 
crisis. But it can also be seen that the relative slow 
down in construction to its long-term average started 
in 2003/2004, some years before the outbreak of the 
global financial crisis, a time when the demand for 
office properties was very strong. 

Finally, as consolidation across European office 
markets continues and tenants try to be more efficient 
in their use of existing space, its becomes obvious that 
in the future depreciation, obsolescence and conver-
sion of properties will play a much more important 
role in increasing or stabilising capital values. 

It can therefore be expected that due to the 
increased demand for grade-A properties (from 
tenants and investors) and the low development 
activity in most markets, market players will tend 
to focus on existing properties and (re)development 
strategies to enhance the quality of buildings to 
secure future cash flow.

Dr. Marcus Cieleback, 
Group Head of Research

Dr. Marcelo Cajias, 
Senior Manager

realestate.ipe.com 
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REIm Guide in Print  
& IPE Reference hub online

Make your expertise known in the pensions market.

In Print

The REIM Guide is mailed to a circulation of 8,541 with  
additional copies distributed at key industry  events.  
Present your company information across a double-page  
spread in the regions where you invest. 

Online

The IPE Reference hub enables your firm to engage with over  
6,000 institutional investors. An investment manager profile  
on the IPE Reference hub is a versatile branding and content  
marketing tool that provides scope and flexibility:

	 Upload unlimited white papers / research 
	 Upload your videos and links to social media 
	 Publish your company news and announcements 
	 Hyperlinks from ipe.com news to your profile  
	 Weekly Reference Hub digest emails sent to our investor database
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REIM Guide 2017

cost of listings per region  £

1 listing  6,295

2 listings  11,287

3 listings  13,225

4 listings  14,884

+VAT where applicable

REAL
ESTATE

real-estate.ipe.com

hub.ipe.com

REFERENCE

HUB

REAL ESTATE
INVESTMENT
MANAGERS
2017
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Ins� tu� onal Investment Partners (2IP) is one of Europe’s leading 
independent administra� on pla� orms for real estate funds and 
delivers services especially for funds regulated by German and 
Luxembourg law. 

�ith over ��� people and � �2 billion assets under Administra� on 
in 2� countries Ins� tu� onal Investment Partners benefi ts from a 
perfect infrastructure for the ob�ec� ve: Achieving best quality in 
real estate administra� on leading to excep� onal transparency 
and repor� ng.

For this we pursue a unique integrated and centralised data manage-
ment approach. �his turns us – in combina� on with our profound 
know-how – into an outstanding partner for both, investors and 
managers.

Knowing all managers and products in the real estate investment 
universe does not necessarily lead to the best investment decisions. 
As an investment consultant exclusively focused on real estate with 
people having in-depth experience in every property related area, 
we give ins� tu� onal investors advice on all ma� ers in the investment 
cycle of direct and indirect real estate investments.

�ur consul� ng services ensure the success of real estate invest-
ments. �hey cover par� cularly independent research for developing
a sound strategic and tac� cal real estate asset alloca� on, the 
selec� on of the right products and managers, second opinions on 
investment proposals and the monitoring of the real estate por� olio.

Knowing all managers and funds in the market is good.
However, an effi cient real estate investment
demands two further essential ingredients:

Market-leading platform
for real estate funds

Best in class 
investment consulting

Investment
Institutional

Partners

Refining Investments
1 2

Market-leading Real Estate Fund Platform Excellence in Investment Consulting

www.2ip.deRefining Investments
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Realestate.ipe.com online advertising

Offers:

	 A highly effective digital platform to reach global investors and managers.

	 Leaderboard, MPU and Half page MPU formats plus expandable MPU  
 and Leaderboard run of site advertising
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4 OR MORE VISITS  
PER MONTH  

5,959  
average 

MontHly loyal 
UniqUe Users 27,463  

average 
MontHly  

Users 68,050  
average 

MontHly page 
iMpressions

1m 30s 
average visit

dUration 
19%  

 of visits  
were Made  
via Mobile 

devices

77%  
 of Mobile visit 
are on ipHones 

and ipads

leaderboard

Half page MpU

MpU

REIM Guide 2017

cost of listings per region  £

1 listing  6,295

2 listings  11,287

3 listings  13,225

4 listings  14,884

+VAT where applicable
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daily news Email advertising

Deliver your message directly into the inbox of your target market on the IPE Real Estate  
Daily News Email service that reaches 19,249 recipients. 

Choose either the top and bottom banner package or a  
Sponsored link to promote your message.

o7

15% 
 average  

click tHrU 
 rate (ctr) 

18%  
 average  

open rate
19,249  
average no  

of recipients 
per day 

iPe tyPically runs between 15 - 18 webcast 
events per year and average a range of 

between 200 - 400 registrations per webcast

IPE Real Estate webcasts

IPE webcasts are an increasingly popular and innovative way of showcasing manager expertise with an engaged 
online audience. IPE markets the client webcast via email marketing and captures the registered subscriber details 
that are delivered back to the webcast client post event. The captured webcast subscriber details include job title, 
phone number and email addresses (subject to data protection rules). 

	For each webcast, IPE appoint an independent moderator to chair and host the  
 event and help the client manage the Q&A interaction plus open and close the webcast.
	Webcasts are also stored on the Webcast channel on www.ipe.com where we continue  
 to capture viewing registrations. 
	A minimum six-week lead-time is required on all webcasts to help IPE optimise the best   
 possible audience.
	The webcast can be hosted from multiple locations remotely or from one central  
 office location.
	The webcast format is a live-recorded ‘session’ of no more than one hour.
	Each webcast is streamed live via a custom-branded player which features the speaker’s  
 photograph, voice, slides and customisable tabs including Q&A/feedback, the facility  
 to ask your own pre-agreed questions of the audience and user support.
	A recording of the webcast is available for anyone unable to attend the live broadcast.
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online advertising

Run of site leaderboard and MPU £45 cpm
Half page MPU and expandable £65 cpm

technical specifications

Leader Board 728 x 90
MPU 300 x 250
Half Page MPU 300 x 600
Expandable MPU 300 x 250 (expanding to 600 x 250). Must expand left.
Expandable Leader Board 728 x90 (expanding to 728 x 180). Must expand down.

accepted formats 

JPG, GIF, FLASH, HTML

daily news Email

Top and Bottom banner £600 per daily email
Sponsored Link  £1,500 per daily email

technical specifications

Top and Bottom banner 468 x 60 or 728 x 90
Sponsored Link logo (100 x 35), 
 100 characters of text plus linking url

webcast

Each webcast includes pre event  
marketing; event and post event  
subscriber registration details £14,000
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Janet pearcH 
Publisher 

t  +44 (0)20 3465 9303 
e  janet.pearch@ipe.com

For further sponsorship information 
please contact:

IPE Real Estate Global conference & awards

Now in its 13th year, the IPE Real Estate Global Conference & Awards  
is firmly established in the Real Estate event calendar and has become  
the premier event for institutional investors.

The full-day conference in Munich on 16 May 2017, is a forum  
for investors to examine the key issues facing the industry. The  
evening Awards ceremony will recognise and reward best practice,  
outstanding performance and innovation among real estate investors.  

IPE Real assets & Infrastructure conference

IPE’s Real Assets and Infrastructure Investment Strategies Conference  
will explore today’s fast-growing asset classes. This event will bring  
senior investment decision makers at global pension funds together  
with experts from the pension fund and asset management community 
along with academics and leading consultants. An event aimed at 
investment decision makers at Global pension funds.

The event will bring together experts from the pension fund and  
asset management community along with contributions from  
academics and leading consultants. Co-sponsored by FTSE Russell  
and hosted at the impressive London Stock Exchange Building,  
the conference will run from 14.00 to 17.30 Tuesday 24 October  
and continue on Wednesday 25 October from 9.00 - 17.00.
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ricHard lowe 
editor 

t  +44 (0)20 3465 9323 
e  richard.lowe@ipe.com

rUssell Handy 
senior rePorter 

t  +44 (0)20 3465 9312 
e  russell.handy@ipe.com

Janet pearcH 
Publisher 

t  +44 (0)20 3465 9303 
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siofra JoHnston 
sales Manager 

t  +44 (0)20 3465 9306 
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ad Production 
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Milena balac 
online reference hub 

t  +44 (0) 20 7397 5291 
e  milena.balac@ipe.com 
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